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WHO’S WHO DYNAMIC DUOS

When and how did you and your partner meet?
My son is my business partner, and we’ve been in business 

together since 2004. 
As a team we’ve experienced a series of changes the real estate 

market has encountered - from the development boom of ‘05, the 
recession of ‘08, and through the current demand and low inventory 
of today. It has been an incredible journey!

What is the biggest accomplishment that both of you are most 
proud of as a team and why? 

We are most proud of our ability to work together in a way that 
provides our customers the highest service possible, while having 
fun at the same time. We’re both bilingual, which really helps with 
our international customers. We complement each other in a way 
that allows us to understand our customer’s needs with ease, 
knowledge and expertise.

To us, it’s all about service and hospitality, and working together 
gives us that ability.

What is the biggest challenge that you’ve encountered since 
you’ve been working together? 

Convincing prospective customers and real estate professionals 

that I am really Gianpierre’s mother, not his sister LOL. Honestly, I 
feel so much joy, and am extremely fortunate to work with my son. 
He’s an incredible businessman.

Do you have any advice for anyone who is considering starting 
a business with their parents, signi� cant others, siblings or best 
friends?

Being able to separate the personal relationship and the business 
relationship is paramount. It’s important to know when to step 
back, take a breath and stay respectful, and know when to agree to 
disagree without compromising either relationship. Maintaining a 
healthy and enjoyable personal and business relationship is the key 
to our success.

Outside of � ipping a coin, how do you resolve a di� erence of 
opinions when it comes to a business dealing? 

Our customer’s interest comes � rst and foremost, always, no 
exceptions. We can look beyond any di� erences and do what’s best for 
our customers since there are no egos involved. Our goal is “a happy 
customer” and to get to the � nish line successfully. It also helps that 
Gianpierre and I are very like-minded and get along extremely well.

We know...we are very lucky!!


